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CHI EF PUBLI C HEARI NG OFFI CER BENSKO: | cal

this hearing to order, Rockford, Illinois,
November 29th, 2007. ComEd Case No. 07-0540, DCEO
Case No. 07-0541.

Good evening. Welcome to the Illinois
Commerce Commi ssion's public hearing. Tonight wth
me fromthe Illinois Commerce Comm ssion is Chairmn
Box, who is seated the over there to ny right and
your |eft. Chai rman Box was a 12-year former mayor
of the City of Rockford and now he is the chairman of
the Illinois Commerce Comm ssion. And seated also to
my right is Gene Beyer, Gene is the bureau chief of
the Public Utilities Division.

' m Robert Bensko and | wil
conduct -- | will have conducted three hearings in
energy efficiency and demand response measure cases.
| conducted one | ast Tuesday, tonight, and then
Tuesday, Decenber 4th in Chicago at the M chael A.
Bi I andi ¢ Bui |l di ng.

Tonight, we will |ike to hear your
comments on two proposals currently before the |ICC

regardi ng how ComEd and the State Department of
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Commerce and Econom ¢ Opportunity can inplement new
state policy requiring electric utilities to use
cost-effective electric consunption. Conmment s on
anyt hing other than the subject matter at hand wil

not be accepted. | f anyone has the conpl aint about
service or billing or any other subject, | ask you to
meet with a representative fromthe conmpany after the
hearing or call the I CC Consumer Services Division at
1-800-524-0795.

A new |law requiring electric utilities
to use cost-effective energy efficiency and demand
response neasures was approved by the | egislature and
signed by of the governor in August. Amer en, ConEd
and the State Departnment of Commerce and Econom c
Opportunity have filed plans to satisfy the energy
efficiency and demand response neasures and the |CC
must approve these plans within the next two months.

If you would |like to comment on the
plans tonight, | will call the name in the order in
whi ch you signed up to speak. When called upon,
pl ease state your name clearly and spell it so that

the court reporter has an accurate record for the
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transcri pt presented tonight.

Copi es of Anmeren's, ConEd's and the
Depart ment of Commerce and Econom c Opportunity's
pl ans are avail able on the 1CC Web site. The Wb
site is ICC. Illinois.gov and you can file comments
t hrough the Web site as well. The energy efficiency
and demand response information is at the top of the
mai n Web page and there are directions on howto file
a comment. The docket nunbers in these three cases
are Document No. 07-0539 for Ameren's plan; 07-0540
for ConmEd's plan; and Docket No. 07-0541 for
Depart ment of Commerce and Econom c Opportunity's
pl an.

W will begin with a sunmary of the
pl ans for ComEd and the Department of Commerce and
Econom ¢ Opportunity before we take comments. I f you
have questions, please save them until briefing --
the briefings are so concl uded.

Ri ght now, | ask Anne Pranmaggi ore,
Executive Vice President of Customer Operations
Regul atory and External Affairs, to begin. After the

concl usion of ConmEd's presentation, | will have Hans
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Detwei l er, the Deputy Director for Energy and
Recycling from the Department of Commerce and
Econom ¢ Opportunity to then present their plan.

Foll owing that, | will have a
guesti on-and-answer peri od. | f you haven't signed up

to speak tonight and after the conclusion of both of

their presentations you wish to speak, | will allow

t hat . "Il just call for anyone else in the

audi ence, but | ask to you, renmenber, state your name
and spell it clearly so that the court reporter has

an accurate record.
Are there any procedural questions
before we start?
(No response.)
Seei ng none.

MS. ANNE PRAMAGGI ORE: Good eveni ng. "' m Anne
Pramaggi ore from ComEd and |I'm very excited to be
here tonight to talk about these terrific programs.
These are prograns that many stakeholders in Illinois
have been working on for a nunber of years and we're
very excited that it's finally time to put these in

pl ace and get rolling with them and we're excited and

6
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honored that we, as ConEd, have the ability to offer
t hese progranms to custoners.

What |'m going to do this evening is
wal kK you through the what, the why and the how. What
t hese programs are; why we're doing them and how we
arrived at the progranms, how the programs will worKk;
and how we intend to reach out to customers to make
them avail able, that's what | want to cover.

W made a filing at the Comm ssion on
Novenmber 15th and expect an order in m d-February.
The programs in this filing will begin being | aunched
in June of 2008. As the title says on ny
presentation, Illinois on the forefront of
environmentalism  These programs really do propel
Il'linois to the forefront on energy efficiency.

After about four years, these prograns
will ramp-up and Illinois will be second in the
country in terms of energy reduction, second only to
Cal i fornia. ComEd will rank third among utilities in
terms of energy reduction for its custoners and we're
exci ted about that.

So what will this portfolio do? It
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reduces energy consunption by about 1.2 mllion

megawatt hours, that's enough energy to power 140, 000

houses for a year. It reduces peak | oad by about 330
megawatts. That will elimnate the need for a | arge
peaker or a single-unit coal plant. It will reduce
car bon. It's equivalent to renmoving about 100, 000

cars fromthe road and it's going to save custonmers a
net $155 mllion after the program costs are paid for
over the life of the prograns.

And as | said before, positions,
Illinois is a national |eader and ComEd as well in
energy efficiency. W think that in a world where we
all agree climte change is real. Energy prices are
bei ng given by gl obal dynam cs, India and China
competing for energy. Prices are driven by that
suppl y-and-demand equati on. Prices tend to be
rising, we think nowis the tinme to offer this
opportunity to customers to manage their bills to
provide them with information and tools to reduce
their energy usage and these bills.

So what -- what -- what does the

| egi slation require us to do? The |legislation sets
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targets or goals, it also sets

a budget, i

n essence,

and then it provides a value proposition for

custoners. In terns of the tar

gets or goals, it's .2

percent of projected |oad for the planning year in

2008; 4 percent in 2009; and .6 percent

This ramps up to 2 percent in 2015.

in 2010.

We've only

covered the first three years because the plan that

we filed in Novenber is a three-year plan,

but the

| egi sl ati on does require a ranp-up to 2 percent by

2015. And as you can see, the

megawatt hours are

| aid out there which adds up to about 1.2

megawatt hours, as | indicated

So those are our

earlier.

mllion

goals. That's what

we're targeting to achieve. The legislation also

sets a budget. It tells us that we cannot

customers nore than a half perc

char ge

ent increase or add

more than a half percent increase onto their bill per

year in order to achieve these
budget that we have to work wit
out at a little over 2 percent

the fourth year.

And then finally,

targets, so that's the

h it and it

and that's

t he val ue

pl at eaus

in about
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proposition, as | indicated before,

benefits of about $155 mllion over the |

programs. The cost for custoners

mllion over the first three years, that'

equi val ent of about $3 a year

first

per

year and it ramps up to about $9 a

customer at the end of the plan period.

responsibility for

progranms falls not

| also want to point out t

we expect net

ife of the

is about $250

s the

customer in the

year per

hat the

devel opi ng and delivering these

only on ConEd, but the on the

Depart ment of Commerce and Econom c Opportunity.

Hans Det wei |l er

their portion of the prograns.

be partnering with them

t he prograns that

progranms that DCEO will offer

series of options or portfolio of

custoners.

Thi s next page

basically translates, in part,

we're going to offer

is going to speak to you next about

We're very excited to

We think the conmbi nati on of

and the

provi de a broad-based

is a chart

options for

t hat

into nunmbers, what |

just indicated. The first line shows you the targets

or

t he energy reductions that

spoke of.

The second

10
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line translates it into megawatt hours goals. The
third Iine we haven't tal ked about, the nmegawatt
goals. There is a demand response conmponent to the

| egi slation and to our filing and this is different
from energy efficiency. Energy efficiency is
essentially activities or progranms that allow you to
reduce your energy sort of over time, across the
board, you put in a conpact florescent |ight bulb and
you will continually use |ess energy.

Demand response, on the other hand,
targets a particular point in time when we hit our
peaks, usually in the summer. And what those kind of
progranms do is seek to reduce usage during the peak
hours, the hours where energy is nmost costly and
t hereby have an effect on the overall price and we do
have demand response prograns in the portfolio.
Nature first is our demand response program for
residential customers. This is a program where we
actually attach a switch to a central
air-conditioning unit and we cycle customer's
air-conditioners on and off during the peak hours

within a frame work that the customer knows about, a

11
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certain nunber

of

hours over

a certain period of

time. So we have a megawatt goal associated with

t hat program, again which is a demand response

program

budget, which

The spending screen,

t al ked about.

breaks down to about

We' Il be spendi ng about

And about 125,

that's about $3 a year the first year

t hat'

S our

And as you can see, it

$40 mllion the first year.

$80 mllion the second year.

$126 mllion the third year.

about $9 a year

kil owatt hour

kil owatt hour

customers is about

have 4/ 100 of

t al ked about

the t

hird year. This

t he cost

charge associated with it.

charge right now for

a

cent

it's a pretty small i

10 and a half

to custoners,

ramping up to

is the per

Our

resi denti al

cents,

SO you can

ranping up to 13/100 of a cent,

nmpact on a customer's bill,

particularly given the benefits we see from these

prograns.

So the how, how did we get

here? Once

the | egislation was passed and we had the general

framewor k t hat

j ust

descri bed for

you,

the targets,

12
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t he budget and the val ue proposition for custonmers,
we wor ked with stakehol ders throughout the state to
try to develop the programs to really find out what
were the most effective progranms to customers, what
did the stakehol der community want to see and we held
a nunber of workshops in collaboration with both
Ameren and DCEO. The first was a kickoff meeting
t hat actually happened to coincide with the signing
of the bill, which was somewhat serendi pitous, but it
wor ked out, we didn't plan it that way, and we had a
| arge meeting, a kickoff meeting just to walk through
the legislation and try to generate a comon
under standi ng of the |egislation.

We had subsequent meetings where we
invited national experts to come in to comment on
t heir experience around the country and share with us
what progranms were effective, where they had | ess
effective prograns, basically, bring their |earnings
of what's happening in other states to us.

Meetings in September and October were
really focused on |ooking at the portfolio that we
had put together in allow ng stakeholders to conmment

13
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on the very specific portfolio elements and then we
had a number of one-on-one nmeetings as well to try to
get even nore detailed input.

So we're very commtted to
col l aborating with the stakeholder community, the
consumer groups, the environmental groups. There's a
| ot of parties that have an interest in these
progranms and we worked with everyone who was
interested and invited themto the table to give us
their feedback on the programs we intend to continue
with that sort of approach as we nove forward.

This is an overview of the prograns
t hat ComEd and DCEO will be offering. It gives you a
broad sense of what the entire portfolio will | ook
like. As you can see, they break down into roughly
five buckets; residential programs, business
programs, public sector progranms that Hans will talk
about directed towards municipalities, school
solutions and | ow-income solutions. Again, those
| ast three, DCEO will be providing to customers and
wi Il be tal king about in more detail. But as you can

see, there's a wide range of programs and it's really

14
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designed to provide value to all classes of custoner.

| wanted to just point out down at the
bottom there's also a number of functions that wil
be provided to our custoners, | think of them as
support progranms, information, energy audits. So in
addition to programs that customers can get into,
[ight bulbs or recycling progranms that will help them
reduce their bills, there's also going to be a
structure associated with that that will help
customers beconme nore informed about energy usage to
actually find out nore about their own energy usage
t hrough on-line audits and some very sinple
t echni ques. So, again, there's a number of
progranms -- support programs around the actual
prograns.

' m going to spend a couple m nutes
tal ki ng about the programs themselves. W have a
nunber of residential progranms, some of which will be
| aunched i mmedi ately in June of 2008, the first
| aunch date, and some of them w || be blended into
t he program over the three years.

The first three progranms that we'll be

15
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| aunching, the residential |ighting and appliance
recycling and the nulti-famly all-electric sweep are
prograns that we've seen very successfully

i mpl ement ed around the country. ConmEd has actually
run a couple conpact fluorescent |ighting prograns in

the |l ast couple years and have had a | ot of success.

We've nmoved a | ot of |ight bulbs and noved them very
quickly. We'Ill be expanding that, we'll be bringing
in several mllion light bulbs in this first round in
June of 2008 and we'll be discounting those bul bs
just as we have in the past. Typically they cost
about $3, we'll be discounting themto somewhere

bet ween $1 and $1.50, so custonmers will get a very

good val ue out of that.

We recomend to customers -- the
average customer in our service territory sees about
a $75 a nmonth bill, we recommend that they use six
compact florescent bul bs. | f you change out six
bul bs in high-use areas, you don't want to put them
in a closet sonmewhere where you don't actually get
much use out of your light bulb, but if you put six
of themin high use areas, you can reduce your bil

16
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by about 4 percent. So what would cost you $6 to
make that change, you can save about $40 over the
course of a year, so it's a pretty good val ue

proposition on the |ight bul bs. We feel strongly

about them

The second program that we'll be
| aunching in June is appliance recycling. In this
program we will be offering incentives to customers

to actually go to their homes and pull out the second
refrigerator that's sitting in the garage, we know
it's inefficient, we know it's an old one, we want to
pull it out there and we'll offer customers an
incentive to do that. And it really has two
benefits. One is pulling that off the grid it
reduces energy usage, that's a obvious. The other
benefit is, we're going to take that appliance to one
of the mpost progressive recyclers in the country and
what they can do in the recycling process is actually
reduce -- pull mre carbon out of the world than by
just taking the refrigerator off the grid. So by
recycling the refrigerator properly -- and we'll also

have air-conditioning units associated with this, we

17
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expect to make an environmental i mpact that --
t hrough the appropriate recycling. So that's our
second program

The third program that we will |aunch
in June 2008 for residential customers is our
all-electric sweep program We'll send a team of

energy-efficient technicians into a multi-unit

buil ding, they will hit every apartment or
condom nium in that building, they'll change out
['ight bulbs, they'|Il put in weather striping, they'll

change out shower heads to put in |ow-flow shower
heads seeking to make about -- we're |ooking for
about a 10 percent reduction in energy usage through
t hat sweep program

"Il briefly mention two other
progranms for residential customers that we'll be
| aunching in 2009 deal with HVAC systens. One is a
program that would install -- provide incentive to
install new HVAC systens and making sure the
customers use the appropriate installers, technicians
so that the equipnent is sized properly and installed
properly, it makes a big difference.

18
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And the second programis really
designed to deal with HVAC systens that are already
in place and provide tune-ups and mai ntenance for
t hose systens that will help reduce energy usage.

W will also -- on the residential
side, bring in some advanced |ighting prograns and
will be doing an all-electric single-famly home
approach simlar to the multi-unit electric sweep,

all-electric sweep where we actually go in and do a

home makeover, in essence, and we'll be targeting
all-electric single-famly homes with that. And,
again, those will launch in 20009.

On the business side, we have really
three maj or programs right off the bat. One is our
C&l prescriptive programand this will be a |ist of
measures or actions that business customers can take
for which we'll offer incentives, they're based
around |ighting, changing out equipment, chillers in
their business to nore efficient equipnment and we'll
provide incentives to do that.

The second big programis the custom

program and we'll actually invite business customers
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to come into us with a plan for remaking their
busi ness operations and creating a nore
energy-efficient environnent. Qur engi neers wil
actually work with them to shape the plan up and make
sure we can provide the incentives and we actually
| ook for about a two-year payback period for the
busi ness customer under this plan.

The third big program that we've
got -- we find that the small C& customer class is
probably one of the hardest for us to reach. W have
an account management function that reaches the |arge
customers. Our call center and our Web site allow us
to reach our residential customers pretty easily.
The small C&I customers are the tough ones to reach
and we want to get them informed and get themin the
stream on energy efficiency and one of the things
we'll be doing is offering an introductory kit to
smal |l commercial and industrial customers that wil
provide them with some compact florescent |ight
bul bs, some information and try to, again, get them
engaged and bring theminto the stream of energy
efficiency.

20
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We have a retrocomm ssioning program
that will start in 2009 that will | ook at, basically,
remaki ng buil dings and C& new construction that wil
really target on new devel opment and we'll try to get
into buildings while they're being constructed and
put in energy-efficiency systems at that point in
time, which we think is really the nost effective
when you can get in on the ground floor and really
make a difference.

We expect the portfolio to evolve over
time. On the residential side, we're starting with
lighting and appliance recycling, they're very basic
programs, but they're very effective as well. But
over time, we would expect to see this develop into
smart homes, nore technologically driven activities
for custoners. One of the things that has been
tal ked about and, we're seeing in other jurisdictions
is the idea of putting in smart meters that allow
customers to -- allow the utility to do a number of
things efficiently with respect to outage managenent,
but it also allows customers to do sonme things,

remotely control some of their appliances and air

21



10

11

12

13

14

15

16

17

18

19

20

21

22

conditioners, so there's some technol ogy-based work
that we see in the future that we think will be very
effective.

On the comercial side, it's grow ng
fromthe -- prescriptive and custom incentives that
we put together and, again, |ooking nmore toward
devel oping on the new build side where we can really
get into -- really get in the ground floor with the
energy-efficiency activities.

We' ve got a few other ComEd prograns

t hat are ongoi ng. "' m not going to spend a | ot of
time on, but they're not specifically in the filing
but we will be Iinking themin when we reach out to

customers to provide themwith a wi de range of
activities they can undertake to help manage their
bill, we'll be including these as part of that.
Again, just to offer customers as nuch opportunity to
reduce bill impacts and have a positive impact on the
envi ronment as possi bl e.

| npl enenting these programs, how are
we going to do this? As | indicated previously, we

expect a Conmm ssion decision -- Comm ssion order in

22
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m d- February, |aunching progranms in June of 2008.
Subsequent to | aunching these progranms, we will have
in place a very robust reporting and anal ysis
process. W're going to track the progranms, we're
going to track how effective they've been. W expect
to do that in collaboration with the stakehol ders
that we've worked with thus far so that we can al
find out what works and nmonitor these prograns as
we're going along. And also, we are putting together
our plans for reaching out to customers and maki ng
sure they're aware of these programs, that they're
informed and that they have an opportunity to
partici pate.

We are -- we have a Web site that
is -- has an energy-efficiency aspect to it. W are
wor ki ng on updating that and enhancing that and we
woul d expect to have that in place in March or April
of next year that will provide much nore opportunity
to become informed about these prograns.

W will also use our account
management function to get information out to

customers about these programs, so there's a whole
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variety of activities that we'll be undertaking to
make sure customers are aware of the programs and can
t ake advantage of them and see sone real reduction in
their bills.
That basically gives you the |ay of

the land with respect do this filing and where we're
headi ng on energy efficiency and I'Il turn the floor
over to Hans.

CHI EF HEARI NG OFFI CER BENSKO: Thank you very
much for your presentation.

MR. HANS DETWEI LER: Good eveni ng, everybody.
| ' m Hans Detweil er. | ' m Deputy Director of the
1 1inois Department of Commerce and Econom c
Opportunity for Energy and Recycling and it's Hans,
H-a-n-s, Detweiler, D-e-t-w-e-i-l-e-r. G vi ng
toni ght the same presentation that John Fil pel gave
in Springfield several nights ago and the sane
presentation that I1'll give again in Chicago next
week, so if you have any pointers for the inprovement
of the Chicago presentation, please let nme know, it's
not too | ate.

Basically in the program design phase
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t hat DCEO went through, there are basically two sort
of groups, as we thought about it, that we tal ked to.
The first groups were the stakehol ders, which were
basically -- by that we nmean, the group, actually,
t hat Anne put up in her presentation. It was
everybody that was active in passing the |egislation,
active in the |egislature, so the consuner,
environmental and customer groups. And then the
others -- the groups that are going to be helpful to
us in ternms of inmplementing the standards and
significantly maybe some of the |arger customers of
t he DCEO prograns given the very significant public
sector role of DCEO.

The main thing that | would stress
is -- in terms of what we thought about as we were
goi ng through designing the program and how it woul d
work is that when you really | ook at the statute and
you go through all of the various requirements of the
statute, by the time you get through all of them as a
bundle, I think there were really very, very few big
decisions that we felt that were actually left to
make. | think -- we made a decision that DCEO woul d
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run the low-income programs, the utilities would not
do the low-income prograns and we made a decision to
expand the public sector progranms beyond the
statutory definition and make thema little bit
| arger and include State government facilities and
universities and the training programs, that we would
do those as well, or I think in some ways, they are
statutory requirements to do those as well; but those
are really the decisions we made by the time we got
done dealing with all these factors. What were the
statutory requirements by sector? The important
di stinction between the public requirement and the
| ow-i ncome requirement, the public requirement says
you have to spend at | east 10 percent on the
muni ci pal sector, so it's a mnimum  That contrasts
to the requirement for the |low-income programns. The
| ow-i ncome programs, it's to be the pro-rata share
that the |l ow-income sector is paying in total utility
bills.

The natural partnerships with sister
agencies the Illinois Housing Devel opment Authority
and the Department of Healthcare and Famly Services
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have extensive expertise and have done a | ot of
| ow-income prograns for a long time, so we felt that
it made sense to partner with them on an ongoi ng
basis. W felt it made a | ot of sense given the
aggressive ramp-up of the prograns over the period of
years and the increasing kilowatt hour reduction
goal s over the years of the prograns to make the
maxi mum use of our existing progranms just because --
why set aside that program capacity at a time when
you need to expand. So we wanted to maxim ze the
exi sting programs and their delivery structures to
the extent that we have them

We do have sone other funding sources
that are not energy-efficiency portfolio standard
funds. We have various federal funds. W
occasionally apply for funds fromthe Clean Energy
Communi ty Foundati on and we al so have other State
funds that are slightly less restrictive and, so,
we'll be able to, in some cases, apply those to the
gas-rel ated measures for projects where we're really
doi ng both gas and electric-related measures.

We need to obviously nmeet the
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t hree-year kilowatt hours goals of the first plan and
we needed to meet those goals within the cost cap and
what that really meant, | think everybody
under stands, is that there just has to be a
significant focus on |lighting because there's just no
way that we're going to get to the goals within the
cost cap without significant focus on |ighting.

Very significantly, we need to
position Illinois to neet the larger term
requi rements by devel oping a robust energy-efficiency
services industry. There's really not one in the
state at this point. If we want to meet the outer
year goals, we want to be able to do that in three or
four years, we're going to need to build the capacity
so that all of the construction and installation
i ndustries that are going to be the vital, sort of
delivery mechanism for a |ot of these programs still
exist and they'll have the scale and capacity to do

that, so we need to start training them up now.

And then we'll need flexible budgets
just to -- what that basically means is if the
progranms are working well, you go with them and if
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they're not, you need to be able to move them around
so you can make sure you hit the goals.

Okay. So DCEO other portfolio
interactions. As | nmentioned, we'll use some of
t hese other funds. It ended up being significant in
t he program design, especially on sone of the
| ow-i ncome progranms where there are going to be some
gas conponents that are related to that.

And then finally on the training
programs, one of the things to note is that because
of the difficulty of counting kilowatt hour
reductions fromthe training programs and fromthe
techni cal assistance progranms due to double counting
or due to any number of other concerns, it basically
didn't count any of those. And, so, what that nmeans
is because we can't count any of those, we needed to
get the agreements of both of the electric utilities
t hat we woul d be able to underperformthe 25 percent
kil owatt hour goal and that they would be able to
make up that gap. So, really, we are the ones that
are doing all of those training programs, but it was

only possi ble because of the way we did the
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partnership with the utilities.

So how are we partitioning the
different funds that we have available in terns of
the running programs? The public sector, the
Muni ci pal K through 12 schools and the comunity
col |l eges, those are the sectors that are required per
the statute that we have to spend at |east 10 percent
of the total portfolio or 40 percent of the DCEO -- a
portion of the portfolio needs to go towards those.
The universities and State facilities, those are in
italics because we added those in, we're not in any
way ignoring the statute, they are sinmply going to be
beyond the 10 percent requirenment or the 40 percent
requirement that the statute establishes for the
ot her sectors.

The | ow-income this one, as | said,
this one needs to be by dollars, the pro-rata share
that the | ow-income sector constitutes and, so, we'l
focus on that and that ended up being about
25 percent of the total program And then technical
assi stance and education and training, that ended up

roundi ng out with another 10 percent.
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In terms of the total program doll ars,

| think some of this was reflected in Anne's coments

as well but, basically, ranping up $13 mllion in
Year 1 to $41 and a half mllion in Year 2 and
Year 3.

Specifically in terms of what the
programs are, | think the inmportant thing to
stress is -- because we don't want to create
confusion in the marketplace and especially because
there are a | ot of vendors that are going to be doing
installations on projects that are funded by DCEO and
al so by ComkEd and Ameren, it is our intent that --
you know, it's very nmuch by design that these
programs really mrror these prograns and very
specifically -- | think especially the prescriptive
programs, our offerings will be substantively
identical to their offerings so that we've got a
uni form offerings in the marketpl ace.

So that explained, we got prescriptive
programs out there which is -- people can choose off
the menu for what works for them  There are the

custom prograns that are out there which basically
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means, what are the things that don't fit under the
prescriptive programs? There is a very fair, open
guestion that we're just going to have to figure out
as we get into this as to what really is of the
custom sector potential in the public sector, | mean,
how much demand is out there for that kind of stuff?
How much unusual load is there out there? Certainly
there are electric railroads, there are | arge
hospitals and some of the university |abs and maybe
some of the water-punmping systenms. We're not really
certain, but we felt it was very inmportant to have
that out there as an option so that if there are

t hings that don't fit, that we would be able to --
don't fit the prescriptive programs, then we'd be
able to fill themin; but that is definitely subject
of ongoing going evaluation, what the |evel of need
for public custom progranms is.

New construction, again, as one of the
ot her programs, this will basically be assistance on
a dol |l ar per square foot for projects that exceed the
buil ding code requirements. And |ights for |earning,
that is a program where we partner with school groups
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to sell conmpact florescent |ight bulbs, so they use
t hose as a fund-raising opportunity and it both is
educational in nature and that it makes the kids the
proselytizers, the masses of the benefits for conpact
florescent and efficient lighting and it also -- the
nice thing about that is you do actually get to count
some actual kilowatt hour reductions from that
program

The | ow-income program the way to
t hi nk about this is DCEO has an existing program, the
Energy Efficient Affordable Housing Construction
Program which is -- which is basically this gut rehab
new construction program we've always had far nore
demand for the program than we've had avail abl e
funding so we're | ooking forward to be being able to
expand that program It's basically -- there's not a
| ot of options, though, you have to take the entire
menu of options and then you get a standard paynent
per unit for doing that. So it does achieve a very,
very high standard of efficiency, but it's also a
relatively inflexible program and it doesn't make

sense if you are not doing gut construction -- gut
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rehab or new construction.

So then the noderate rehab -- because
there is a |lot of construction that's going on out
there where people aren't really getting into the
walls, it wouldn't make sense -- they wouldn't be
able to meet the turns of the nore conmprehensive
program so that's sort of a prescriptive menu for
ot her devel opers that we're working with and that
woul d i nclude | DEA (phonetic) has a good program that
we're going to be partnering with on that front.

The renodeling single-famly homes
programis, again, a partnership with other entities
that are already out there that are doing program
service delivery targeting the |ow-inconme sector and
Shore Bank is one of -- we mentioned -- Shore Bank is
one of the ones that's pretty well known in the
Chi cago area and they're out there and, so, we'll be
able to facilitate sonme of those projects and be
| ooking at single-famly homes through that and
that's a very nice niche to be able to hit in the
| ow-i ncome sector.

And then direct install, this is
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really the command and control partnership with DHFS
and ot her agencies and nonprofits where you go into
the I ow-income housing and you make the actual
i mprovenments.

Now, the technical assistance
progranms, basically, we have two prograns that we
al ready have that we'll be able to expand the
avai l ability of and the purpose of both of these
programs is both to increase the capacity of service
delivery and energy analysis in the states so that we
can neet the later outer year goals and, also, just
to help provide i mediate technical assistance to
customers that are trying to figure out what their
options are and what their cost-effective options for
energy efficiency. So the SEDAC Program used to be

DCEO smal | business smart energy program we're now

expending that so it will be available to the public
sector, it's a partnership with the University of
I11inois. It provides energy audits and anal ysis.

The LEAP Program which is a
rebrandi ng of manufacturing energy-efficiency

program it's the |arge customer energy anal ysis
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program  Again, it's a public sector -- hospitals
will be eligible for a program that used to be -- for
exanple, will be eligible for a program that used to
be limted only to the manufacturers and really wil
hel p again build the capacity of the nunber of firns
that are active in the state that can do really
comprehensive anal ysis, also management practices
assessnment as well as technical assessments for |arge
customers who are really trying to wap their hands
around significant energy reduction.

Education and training programs, the
thing I'd say about these programs is in sone
i nstances, some of themare in a very directly --
directly required by the statute in the sense that
the statute makes explicit reference to providing
education for codes that have been placed into effect
and the codes education work will be a critical
component to this. Al so, the statute has the later
out -year goals which are large and -- you know, for
exampl e, sonme of the prograns that we're planning on
offering in the commercial HVAC sector, we've got a

huge sector -- a |large nunber of small firnms that go
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in and say, for exanple, Replace HVAC equi pment at
the end of life, we need to be reaching those kinds
of installers, educating that comunity on nore
efficient options so that, for exanmple, they're not
just replacing a like unit with a unit of the sane
size but they're actually doing sonme analysis as to
what's the appropriate size, what's the right size
for the equipnment that's going in, are there other
measures they can put it in at the sanme time which
woul d enable themto put in a smaller system things
l'i ke that, that -- those are the kinds of skills that
they need to learn in order for themto be able to
hel p us meet the | ater year goals of the standard.

In the initial inplementation, DCEO
and the utilities filed proposed deenmed savi ngs and
net to gross val ues. Basically, the thinking is that
t hese woul d apply and then as we do the coll aborative
and there's an evaluator that's brought on board. | f
it is determned that there needs to be changes, then
any of those changes in the deemed val ues would apply
going forward from that point, but there woul dn't
be -- there wouldn't be a change fromthe initia
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deemed values for the period prior to that change.
We very nmuch support the ongoing
col l aborative -- and | think this sort of |ays out of
some of the key conmponents of that would be we work
with all the interested parties, it would be a
col |l aborative design with -- would be tasked with
finalizing the evaluation, drafting the RFP, hiring
eval uators, the evaluators, and "evaluators,"” it's
clear in the statute can be paid no nore than
3 percent that is set aside in the statute, but we
very much think that the portfolio prograns are a
work in progress and it's going to be very inmportant
to continue to get stakeholder's feedback from a
vari ety of stakeholders in ternms of which prograns
are working in terms of how the eval uations are
goi ng, what the evaluators are saying in terms of
actual savings, and, so, we think that process is
going to be critical to the long-term success of the
program
These are just some numbers in terns
of the total energy efficiency and renewabl e
portfolio standard i mpacts by 2015, these are both
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for the DCEO progranms and the utilities programs and
the EEPS all rolled in together so it would result in
6.3 mllion megawatt hours of reductions by that
time, about 2,400 megawatts of renewabl e energy,
mostly wind energy installed, significant CO02
reductions, a significant amount of job recreation,
econom ¢ growth and renewables in the efficiency side
and additional $2 and a half mllion in economc
activity stimulated by the program So | think
that -- as the econom c devel opnent agency, it's
critical to point out there are broad economc
benefits fromthe inplementation of this package.

And also to summarize briefly, the
environmental benefits in terms of the electricity
savings and the CO02 reductions, | think those charts
are just the same information, but it's helpful to
see the graph display it and that is it.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank

you.

Next, | will call on the people that
have signed up to speak. | have turned on that

m crophone in the back so that you can stand back
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t here and speak. Be sure that you state your nane
and spell it so that the court reporter has an
accurate record.

The first person is Anne McKi bbin and
Anne's with CUB, the Citizens Utility Board.

MS. McKI BBI N: H, nmy name is Anne McKi bbi n,
that's A-n-n-e, M-c-K-i-b-b-i-n, and I'm a senior
policy analyst and attorney with the Citizens Utility
Board.

Energy efficiency and demand response
are good for Illinois consumer's pocketbooks and it's
goods for the environnment, it's good for Illinois.
We were very glad to see the legislation that
required these projects and we're very glad to see
t hat the proposals have been pretty well thought out
and also the stakehol der process, we were glad that
you all invited us to give input before you made the
proposals, that was -- we appreciate that and now we
want to see these proposals work.

Energy efficiency and demand response
are really the best way for residential consumers,
especially energy efficiency, to gain control of
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their own utility bills. Resi denti al consunmers, they
face some barriers to doing energy efficiency on
their own, high up-front costs of equipnment, for
exampl e, tenants often -- you know, they don't own
things |Ii ke water heaters or the wi ndows or anything
l'i ke that but they still have to pay the bills that
are determ ned by that equi pment and, so, these
progranms, we hope go a good way to start hel ping
I11inois consumers overcome those barriers and be
able to take control of their own utility bills and
we want to reduce those.

We're optim stic about these prograns
in the way they've been proposed and we | ook forward
to working with ComEd and DCEO and Ameren as well on
their inmplementation and to make nore detail ed
comments as the proposals -- before the proposals are
approved, so thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank you
very much for your comments.

Charl es Kubert.

MR. CHARLES KUBERT: H, My name is Charles

Kubert, K-u-b-e-r-t, |I'm an environnent busi ness
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specialist with the Environmental Law and Policy
Center of Chicago. W want to applaud -- | want to
echo Anne McKi bbin's coments. We will applaud ComEd
and DCEO for filing very, very detailed plans in a
very short time period. When this process started
of f on August 28th, it was hard to believe that they
woul d actually get the plans filed by Novenmber 15th
and having participated in the stakehol der process
and seeing the thousands of potential progranms that
t hey eval uated, just to evaluate those programs, much
less file a plan | think is inpressive.

This is a great first step towards

recognition of energy efficiency as an inportant and

vital part of Illinois' energy mx and a key el ement
of Illinois global warm ng reduction actions, while
at the same tinme, lowering utility bills for every

one in the state.

We at the ELPC are in the process of
reviewing the plans to ensure maxi mum savings for the
doll ars invested to be sure that we actually get
equal or exceed the kilowatt hour targets for the

programs. We are a little bit concerned about the --
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to ensure that the programs have an adequate | evel of
programs specificity, in particular, we're

concerned -- and | think these are elements that wl
probably come through -- come out in the hearing
process, how will the subcontractors be selected to

i mpl ement these prograns and really a lot -- alittle
bit nore detail on how the progranms will actually be
delivered to the custonmers, both residential and
commercial. W understand what the programs are. W
want to know how they're actually going to -- how the
prograns are actually going to be delivered to ensure
that the maximum -- the target amounts of custoners
do participate.

Finally, we're concerned, in
particul ar, about the |ack of adequate funding for
what ComEd is termng the retrocomm ssioning program
or what were sort of generally term ng conmmerci al
buil ding audits. While we understand why there was a
shortfall in funding for these prograns, in essence,
we understand the challenges related to measuring the
potential energy savings and the potential energy
i mpacts of these progranms. We believe that there are
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mllions of dollars of |low costs -- no cost energy
savings waiting to be captured and we urge the
Commerce Comm ssion and ConmEd to attenpt to redirect
some of the money towards these programs. Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank
you, Charl es.

Al en Penticoff.

MR. ALLEN PENTI COFF: My name is Allen
Penticoff, the first name is spelled A-l-1-e-n, |ast,
P-e-n-t-i-c-o-f-f, and I"'mwith Green Communities
Coalition, we're a Rockford-based green roots

organi zati on dedicated to i nmproving the environment

and from-- |I'mvery new to this plan here tonight
and fromwhat | can tell with the brief amount of
time that | can analyze it, it sounds |ike a good

program with some caveats, as he's just brought out,
that m ght need a little attenti on.

' m going to talk about one specific
thing that I think should be part of the plan and
that is energy efficiency for consumers can be
greatly encouraged by making in house, that is, whole

house power use nmonitors avail able at a reduced cost.
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Wth consumers able to directly witness their energy
costs and see immedi ate results of conservation
techni ques that will be -- they will quickly adopt
attitudes of rigorous conservation, not unlike in a
Toyota Prius where gas m | eage and energy nonitoring
becomes a gane to conserve as much gas as possible
while driving. These devices are presently under
$150 now and are easy to install and should be a key
component of Illinois and ConmEd efforts to reduce
el ectrical demand and should be included in this
plan. And I'll conclude with simlar inexpensive
devices for natural gas and in our nmotor vehicles
woul d have beneficial proactive conservation results
as well, we believe. Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank you

very much.

R. L. Vogl.

MR. ROBERT VOGL: | ' m Robert Vogl, V- as in
Victor, o-g-1, with the Illinois Renewabl e Energy
Associ ation and when | signed up out there, | didn't
realize | was going to speak. | thought it was a
registry, but I do have two concerns.
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One is that we all know that custonmers
don't behave well in terms of energy consunmption. W
run progranms and they're buying all these gadgets for
the conputer and they're running up big consumption
| evels in that area. | don't know how to address
that issue, but | don't think |I see it addressed in
the document and | think there needs to be sone
attention paid to that.

And then the second point is |oad
shifting, that used to be a big part of prograns --
efficiency progranms back in the '70s, meaning that

one could sign an agreement to, say, not run the
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washer/dryer until after 8:00 o'clock, |I'"mnot sure
if I see that component in the program as well and

since | wasn't prepared to talk, | better be quiet.
Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: I

appreciate you tal king, Robert. Is there anyone el se

in the audience that would |ike to speak at this
time?
MR. M KE GLENNAN: (I'ndicating.)

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Yes, sir.
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MR. M KE GLENNAN: Good eveni ng. My nane is
M ke Gl ennan, M-i-k-e, G as in George, |-e-n-n-a-n,
and | am just a regular consunmer and | want to thank
you, M. Box, for having the Comm ssion hearing here
where consumers can speak and, first of all, 1'd Ilike
to thank the ComEd | ady here, it was an excellent
presentation, but you seem to be proposing
cost-effective electric consunption for consumers,
but | didn't get any know edge of the methods that
you were going to use to inplenment these
cost-effective methods of our consunption and as |
rent an apartment down the street at the | arge Faust
buil ding and | see the management of the -- consum ng
of that building that's a total energy sieve, but
what are you going to do -- what's ComEd going to do
to reduce the cost that each of us apartment renters
pay our own electric bill and it's costly?

And then from M. Detweiler, thank you

for turning your mc -- getting close to the mc.
But on the training programs you were talking about,
who is trained by whom and who is going to be the

vendors? Are you going to train the vendors? At one
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time in the '70s | had done work -- something Iike
that for Northern Illinois Gas in Kane County, we
woul d insul ate homes but, | don't know, nmaybe you are
tal king about the same kind of a thing but, you know,
those are just ny only questions because it all boils
down to what are we paying per nonth for electricity?

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank
you, sir. Are there any nore -- anyone else that
would Iike to speak on the record at this tinme?

(No response.)

Okay. What |'m going to do nowis I'm
goi ng do adjourn the meeting and send the court
reporter home and then we will have a
gquesti on-and-answer period for everyone. So if you
give me about five mnutes we'll -- then we'll start
in with the question-and-answer peri od.

(Mhich were al

t he proceedi ngs had.)
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